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Top 8 Essentials for Effective Online Marketing

1. Hook with a Strong, Scroll-Stopping Title

Your title is the first—and sometimes only—chance to grab attention. Make it compelling, curiosity driven, or
ultra clear about what the reader will gain. If it doesn’t earn the click, nothing else matters.

2. Use Purposeful, High Quality Images

Visuals should instantly tell the story. Whether it's a product, post, or article, your image needs to reflect exactly
what it's about. No blurry photos. No confusion. Just clean, relevant, and attention grabbing visuals.

3. Think Like a Searcher—Use Smart Keywords

Ask: “If | were looking for this, what would | type?” Consider regional differences too what's "pop" in one state is
"soda" in another. Use clear, natural language people actually search for.

4. Deliver Value: Inform, Solve, or Explain

Your content should answer questions, solve a problem, or clearly describe what the product does. Include
specs, benefits, use cases, or helpful tips make it worth the reader’s time.

5. Be Clear and Concise

Skip the fluff. Get to the point. People are busy—if they can’t understand what you're offering in seconds, they’ll
scroll on.

6. Always Include a Clear Call to Action

Tell your reader exactly what to do next: Buy now? Contact us? Share with a friend? A good post doesn't just
inform—it moves people to act.

7. Be Original Don’t Just Copy What's Out There

If you're just regurgitating what others have said, you're invisible. Bring your own voice, your own insights, and
your own twist. Authenticity stands out.

8. Know Who You're Talking To

Your tone, language, and content should reflect your audience. A message for college students shouldn’t sound
like it's written for CEOs. Meet your audience where they are—then guide them where you want them to go.

Looking for More Tools to Help You Sell or Grow Your Business?

Visit https://midwestequitymanagement.com/tools-for-selling-your-business for checklists, guides, and support.
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